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MINUTES 
  
MEMBERS PRESENT 
Marnie George, FL, Chair 
Alan Albert, VA 
Tyson Falk, NV 
Kim Hoffman, DE 
Barbara Zektick, MD 
  
Called to order: 
The meeting called to order around 2:35pm 
  
Program Ideas for 2020 Spring Meeting: 
 
Specific companies 
GovQA – Tyson; a public records and enterprise workflow solutions for government; the company 
security collects and controls time sensitive information. 
Teleforce – Barbara; a company that works with state, local governments to migrate data to the cloud. 
  
Topics 
Video Surveillance – Alan; body camera issues; video surveillance and storage of private information (i.e. 
doorbell cameras) 
Marijuana testing – Kim; law enforcement testing of individuals and the difficulties between the visual 
appearance and the testing of individuals for marijuana vs hemp  
Marijuana banking issues -  Tyson; Nevada is the 1st state to solve marijuana banking issues.  Tokes 
Platform – is a crypto currency pilot program using bitcoin for marijuana payments. 
Company business model changes – Tyson; how companies are changing their business model: example 
of Microsoft and the new philosophy of working with states on what is needed rather than on what they 
want to sell to states. 
  
Other ideas 
Marnie brought up re-vamping SLR’s procurement listserv for SLR members to share procurement 
opportunities, generate business and seek clients. 
  
Tyson followed up with Marnie after the meeting and provided the following: 
  



It might be worth exploring the creation of an SLR procurement *listserv for all those that would be 
interested in receiving any opportunities (perhaps only the contact at the firm that deals in this space, 
not those who do not). Of course, these would be focused on high-dollar long term contracts so as to 
make our engagement worthwhile. For example, in combing through our open opportunities I came 
across 2 or 3 RFIs that are open (and expiring in a few weeks), for $10M+ contracts. Most large vendors 
are aware of what’s happening across the states (Microsoft, Oracle, etc.), but I’m sure that as a group 
we also represent smaller companies that may not have government affairs presence across the country 
yet would be interested in at least exploring different opportunities. 
The benefit is two-fold of course – the firm that solicits the opportunity is able to onboard a new client, 
and the firm with the existing client gets to add value without much leg work. Further, it should help SLR 
by reinforcing the strength and breadth of our network to companies across the country.  
  
Future Meeting Date: 
A future meeting date is to be determined. 
  
Adjournment: 
The meeting adjourned at approximately 3:10pm.  
 


